

Conversations = 1pt �
Presentations = 2 pts�
�
Name                                    Phone #�
Name                                    Phone #�
�
1.________________________________________�
1._________________________________________�
�
2.________________________________________�
2.________________________________________�
�
3.________________________________________�
3._________________________________________�
�
4.________________________________________�
4._________________________________________�
�
5.________________________________________�
5._________________________________________�
�
6.________________________________________�
6._________________________________________�
�
7.________________________________________�
7._________________________________________�
�
8.________________________________________�
8._________________________________________�
�
9.________________________________________�
9._________________________________________�
�
10._______________________________________�
10.________________________________________�
�
Customers = 3 pts�
Distributors = 4 pts�
�
1.________________________________________�
1._________________________________________�
�
2.________________________________________�
2._________________________________________�
�
3.________________________________________�
3._________________________________________�
�
4.________________________________________�
4._________________________________________�
�
5.________________________________________�
5._________________________________________�
�
�
�
�






Pay Period �
PGV�
Customers�
Distributors�
Advisors�
Pay Check�
�
Target�
 �
 �
 �
 �
 �
�
Actual�
 �
 �
 �
 �
 �
�






DMO SCOREBOARD�
�
Pay Period Close Date:�
PT.�
M�
T�
W�
Th�
F�
Sa�
�
Communicated with Leadership or Teammates�
1


 �
 �
 �
 �
 �
 �
 �
�
�
�
 �
 �
 �
 �
 �
 �
�
Talked to New People about AdvoCare�
1


 �
 �
 �
 �
 �
 �
 �
�
�
�
 �
 �
 �
 �
 �
 �
�
Sampled Products: Spark, Slam, Rehydrate�
1


 �
 �
 �
 �
 �
 �
 �
�
�
�
 �
 �
 �
 �
 �
 �
�
Showed the IMPACT, DVD, or Web Video�
1


 �
 �
 �
 �
 �
 �
 �
�
�
�
 �
 �
 �
 �
 �
 �
�
Followed up on Products/Business�
1


 �
 �
 �
 �
 �
 �
 �
�
�
�
 �
 �
 �
 �
 �
 �
�
Held a presentation: 2on1, 3way call, Mixer�
2


 �
 �
 �
 �
 �
 �
 �
�
�
�
 �
 �
 �
 �
 �
 �
�
Put Someone on a Call: Bonus, CIA, or Team Call�
2


 �
 �
 �
 �
 �
 �
 �
�
�
�
 �
 �
 �
 �
 �
 �
�
Got someone to an Event: Mixer, AIM, Training�
2


 �
 �
 �
 �
 �
 �
 �
�
�
�
 �
 �
 �
 �
 �
 �
�
Gained a customer/Sold $100 in products�
3


 �
 �
 �
 �
 �
 �
 �
�
�
�
 �
 �
 �
 �
 �
 �
�
Enrolled a new Distributor/Advisor�
4


 �
 �
 �
 �
 �
 �
 �
�
�
�
 �
 �
 �
 �
 �
 �
�
Signed New Team member up for Success School�
4


 �
 �
 �
 �
 �
 �
 �
�
�
�
 �
 �
 �
 �
 �
 �
�
Daily Total


Goal: Minimum 4 pts a Day�
Wk 1�
 �
 �
 �
 �
 �
 �
�
�
Wk 2�
 �
 �
 �
 �
 �
 �
�









